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The Bulletin

The Hong Kong General Chamber of Commerce

S our cover suggests, The Bulletin

this month has got (or should we
say “gotten”?) itself engrossed with
things American. When we started
planning, this was not our intention.
We had intended for instance to
include an article on the pattern of
Hong Kong’s recent imports. But then
events started catching up with us.

First, our attention was brought to
an interesting speech made by ex-US
Treasury boss John Connally. Our
editorial staff had by then the official
press releases covering President
Nixon’s new trade bill. The bill and
the Connally speech would go well
together. We also learned that Mr.
M. K. Brown of the Chartered Bank
had been elected as Chairman of our
North America Area Section.

Various minor events followed, in-
cluding a phone call from a PR com-
pany anxious to promote an exhibition
of US products. By this stage we were
beginning to feel that perhaps we were
too US-oriented. Then the local press
took up the issue of the American
Chamber’s report on domestic rents,
and our Chamber was quickly appro-
ached for comment. At this stage we
felt we may as well go the whole way
and turn our June issue into an Ameri-
can Edition. So here it is. You may
care to note that after this sentence the
word “Watergate” does not appear.

Rents and the Amcham
The Chamber found itself embroiled

in the rents-and-the-Amcham issue
rather reluctantly. The Chamber
knows that rents are high. It is also

well aware of the fact that some over-
seas companies have had misgivings
about Hong Kong because of this. It
knows too that some companies have
chosen to establish in Singapore or
Taiwan rather than Hong Kong — but
not solely because domestic rents here
are high.

Let us try to put the issue as we see
it. In this stage of our development
(and that is the key phase), Hong Kong
wishes to attract manufacturing
business, in order to create employ-
ment for local people, and to help our
export drive. This type of business
usually requires only a small staff of
expatriates, say two or three. Domes-
tic rents, even though they are high,
can form only a small proportion of
the total costs involved in establishing
and operating such a business.

The type of business that could be
affected by high domestic rents is the
large international company that
considers establishing a regional head-
quarters here, requiring perhaps a big
expatriate staff — a bank or an airline
for instance. In this case domestic
rents could have an appreciable effect
on overall operating costs.

While Hong Kong is glad to wel-
come this type of business, it is often
not as valuable to the economy as a
manufacturing business. Its loss to
Hong Kong is not therefore as serious
as the loss of a manufacturing
business.

It would be inaccurate to claim that
no manufacturing businesses have left
— or are contemplating leaving —
Hong Kong. But it is probably ac-
curate to claim that these are mostly

5



by /s i 3 e | >
Lt ]|

7 out of 10 read the Morning Post.

In Hong Kong, 7 out of every 10 readers of English-language morning
newspapers read the South China Morning Post. And 67% of those who
read the Hongkong Standard, also read the Post. The Morning Post has

the highest readership, the lowest duplication and the lowest cost per
thousand. . .every advertising dollar goes twice as far.

South China Morning Post

If you want to reach the most, put it in the Post.



businesses in the cheaper end of the
trade. As Hong Kong develops, it
must expect to lose this type of busi-
ness. Our concern for the future
must be not so much to retain the
cheaper type of trade — events will
act against us in this — but to ensure
that we can maintain and upgrade our
quality business. This pattern of in-
dustrial development is clearly exem-
plified in Japan, and Hong Kong
appears to be following suit.

HK’s advantages

A company director must take into
account the overall advantages of
coming or staying here. Domestic
rents are only one fact in a complex.
It is, we believe, fair to claim that in
comparison with our competitors our
labour is better trained, our commer-
cial services more advanced, our
Government more sympathetic to
business, and our taxation (in the eye
of an American or European) is down-
right laughably low.

We believe Hong Kong is still a
good location for manufacturing. And
our view is not without foundation.
The Commerce and Industry Depart-
ment can point to several recent suc-
cessful attempts to lure manufacturers
here. They can also quote the case
of the director who arrived here say-
ing. ‘Look, I must tell you right
away that, I've already decided
on Singapore. Strictly speaking, I've
only come here because the trip and
the appointments were already ar-
ranged.” By the time he departed he
had changed his decision completely.

Only one instance perhaps — but it
shows we must have something.

Specifically, on domestic rents, the
Chamber, with some reluctance, has
come round to the view that an exten-
sion of the existing legislation, both in
its duration and in the range of pre-
mises covered, is desirable. We shall
look forward to hearing what is short-
ly to be said in Legco on this subject.

Meanwhile, we believe our friends
at Amcham are already aware of the
recent comparative cost-of-living sur-
vey carried out by the British
Financial Times. This survey is
possibly among the best of its kind,
and specifically takes into account
European-style living.

The survey claims that during
1972, Hong Kong overtook Tokyo to
become the most expensive city in the
world in which to find a furnished
western style apartment.

We do not however wish to quibble
over details, since the survey set out
to compare like with like in different
part of the world, and to grade ac-
cordingly.

The point which no-one yet appears
to have emphasised — and this is what
the survey was all about—is that in
Hong Kong it would appear that
other things compensate for high
rents. ‘On overall living costs, Hong
Kong is fourth from the bottom of
the list, with only Madrid, Johannes-
burg, Belgrade and Moscow among
33 of the world’s major cities being
less expensive than Hong Kong. The
three most expensive? Would you
believe New York, Brussels and
Washington?
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Power to the President!
HK & the New US Trade Bill

N his trade message to Congress on April 10, President Nixon outlined and
I explained the main points of his proposed Trade Reform Bill 1973, which
according to him, ‘calls for the most important changes in more than a decade

in America’s approach to world trade.’

Notwithstanding the President’s famous

use of hyperbole, the proposed Bill will undoubtedly have implications for

Hong Kong if it is passed by Congress.

Ostensibly the trade reform bill
proposed measures intended to give the
President the authority he needs for
the GATT talks in Japan this autumn.
In fact, the Bill will give individually
to the President considerable all-
round powers in dealing with trade
problems.

To understand the general intention
of the bill, one must keep in mind the
fact that Mr. Nixon is looking
mainly at Japan and EEC countries
(see the article on page 19). The
Americans are afraid of the growing
competitiveness of the EEC. In addi-
tion, they do not like some of their
trading practices — for example, the
Reverse Preference Scheme used by
France. It has also been difficult for
the US to get into Japan, whether it
be in investment opportunities or as
an export market, and provisions in
the bill prepare the President to com-
bat this situation. Hong Kong is
merely a bystander in this quarrel, but
it is a bystander that could be in-
jured if the considerable power given
to the President were used to spark off
a trade war.

The bill is concerned too with
domestic issues such as unemployment
and taxation. It also contains legis-
lation to facilitate US trade with the
Soviet Union and other East European
countries by giving the President the
authority to extend Most-Favoured-

Nation treatment to these countries.

The bill must also be seen in its
political context, as a move of the
administration designed to allay more
extreme trade reform, such as the
Burke/Hartke Bill.

Though aiming to facilitate a more
open and free world trading system,
the bill would enable the President to
make quick personal decisions in the
interests of the US. And herein lies
the potential danger.

Good and bad news

For Hong Kong, there are four
main areas in the reform bill that may
be of interest and relevance. As
always, the overall message spells
some good news and some bad news.
Whether the good news will outweigh
the bad cannot at present be assessed.

Firstly, Mr. Nixon asks for
authority to eliminate, reduce, or in-
crease customs duties while negotiat-
ing agreements through the GATT. He
has requested this power for a period
of five years, though the forthcoming
GATT negotiations are scheduled to
be concluded by 1975. Such authority
will enable Mr. Nixon to negotiate
tariff barriers down to zero over a
five-year period. ‘On the other hand,
the Bill would also allow him during
negotiations to raise US tariffs, es-
pecially against trading partners who
are ‘unwilling to remove unreasonable

9
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or unjustifiable restrictions’ against
US exports. While this is fair enough
in principle, the President once grant-
ed this power could use it to put in
motion a trade war that could have
repercussions for Hong Kong.

Secondly, Mr. Nixon has requested
the power to reduce or eliminate non-
tariff barriers altogether. Under a
new arrangement, the President would
be empowered to make such agree-
ments, but Congress would have 90
days in which to consider and reject
them.

The main message for Hong Kong
is contained in a proposal giving the
President powers to impose higher
tariffs, quotas or other restrictions
when imports are damaging the
national economy, especially if the US
is in persistent payments deficit. Such
powers would give the President
direct authority to take swift action to
correct an unfavourable balance-of-
payments position, to improve the
unemployment situation and to protect
US industry.

American industry

Under this clause, it will be easier
for American industry to establish
that it is being damaged by imports,
and for swift action to be taken.

At present, apart from specially
‘negotiated’ agreements such as that on
HK textiles, restraints are authorised
only when the Tariff Commission finds
that imports are the ‘major cause’ of
serious injury or threat to a domestic
industry, meaning that their impact
must be larger than that of all other
causes combined.

Under Nixon’s bill, a new method
for deterrsining ‘market disruption’
will be used. The imports must first
of all be substantial. They would have
to be rising rapidly, both absolutely
and as a percentage of total domestic
consumption, and must be offered at
prices below competing domestic
products. The implications of this
provision — if interpreted to the ex-
treme — could virtually close the USA
as an export market for HK.

A more hopeful provision of the
bill shows signs of the US being will-
ing to introduce a Generalised Prefer-
ence Scheme. Hitherto the US has
been slow to implement the UNCTAD
scheme, but the reform bill now
proposes to allow eventual duty-free
treatment for a range of manufactured
products. However, according to Mr.
Njxon, it is the intention of his Ad-
ministration to exclude certain
import-sensitive products such as
textile products, footwear, watches and
certain steel products from such
preferential treatment, along with
products which are now subject to
outstanding orders restricting imports
(e.g. HK textiles). In addition, once a
particular product from a given coun-
try became fully competitive, it would
no longer qualify for special treatment.

The language in which the President
refers to the Preference Scheme is —
to say the least — strange. Mr. Nixon
speaks of his proposals to ‘permit the
US to join with other developed coun-
tries, including Japan and the members
of the European Community, in help-
ing to improve the access of poorer
nations to the markets of developed
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countries’.

Perhaps the Chamber is reading too
much into a matter of wording, but
this seems an oblique way of referring
to things. Strictly speaking, the USA
has no need to ‘join’ anyone in imple-
menting preferences. It is entirely up
to the USA itself to decide whether or
not it follows the UNCTAD recom-
mendation, and in what form it does
$0.

Follow the leader

Do the remarks imply that the
American scheme is likely to be based
on the Japanese one, keeping in mind
the fact that the US would not want
to give away anything that Japan is
not giving away? If the US decides
to follow the lead set by Japan in its
Preference Scheme, then this could
set the US a problem, since it has
recently been announced, but not con-
firmed, that the Japanese scheme has
been amended to admit HK textiles.
Would the US follow this lead?

The time has come when the fact
must be faced that Generalised Prefer-
ence Schemes have not helped Hong
Kong over much. According to DC
& 1 figures only three per cent of our
domestic exports qualified for Prefer-
ences last year. In Europe, for
example, Generalised Preferences
operate in a manner that is to the
benefit of the importer rather than the
exporter. At the same time, Hong
Kong has not been actively harmed by
these schemes, other than by the
Japanese scheme, since our competi-
tors have been affected in much the
same way, thus restoring the status

quo. And this is all that Hong Kong
has ever expected from Generalised
Preferences.

Mr. Nixon also proposes the first
substantive restrictions on multi-
national corporations. One provision
in the bill would tax profits from
foreign investments in nations that
offer tax ‘holidays’ at current Ameri-
can rates. At present, profits are only
taxed when they are re-directed back
to the US and such tax incentives have
been one of the most important
reasons for US companies to go to
places like Hong Kong and Taiwan,
As HK does not offer a tax holiday as
such, it is again difficult to assess how
far this would deter US companies
from setting up here.

In conclusion, one must remember
that the bill is not yet law, and even
if passed by Congress, it may possibly
be altered to a greater or lesser degree.
Another thing to remember is that the
real crunch will come when the Pre-
sident puts the bill to practice and
exercises the authority granted him.
He can use it in a way beneficial to
HK; he can equally easily use it to our
disadvantage.

We must also keep in mind what the
alternative is to this proposed bill
Unfortunately, it is probably some-
thing more restrictive, as for example
the Burke/Hartke Bill <(see The
Bulletin, Christmas 1972 Issue). The
US is going to change its trade poli-
cies, and implementing changes is
only a matter of time. It is on
balance probably better for Hong
Kong to live what Mr. Nixon’s bill
than with the alternatives.
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Briefing

News from the Chamber ...

and the rest of the world

A new member to the General
Committee is Mr. J. H. Bremridge of
Butterfield and Swire who succeeds
Mr. H.J.C. Brown.

Mr. M. P. Keyes has accepted
the Chamber’s nomination as its repre-
sentative on the Advisory Committee
for the Dept. of Business Studies of
the HK Polytechnic.

On the Dangerous Goods Stand-
ing Committee, Mr. J. M. Leese of
Modern Terminals Ltd. has accepted
the invitation to serve as a representa-
tive of godown interests.

The newly-elected Chairman of
the North America Area Committee is
Mr. M. K. Brown of the Chartered
Bank. Lt. Col. I. G. Daniel, former
Chairman of the Committee, has
stepped down due to other commit-
ments, but remains as Vice-Chairman.

The 'Chamber has invited Mr.

A. M. Blackstock, Chairman of the
Hong Kong Exporters’ Association, to
serve on the International Trade
Committee. »
[1 The Chamber has received two
generous donations for its Special
Relief Fund from Milair Travel, a Bri-
tish military charter flight service, and
the Commander British Forces Wel-
fare Fund. The latter’s donation is
from money raised by a Gala Charity
Performance of the film ‘Young
Winston’. Members are reminded
that donations to this Fund, set
up to aid members of the disciplined
forces ‘injured on duty and their
dependents, are always welcome and
cheques should be made payable to
‘The Hong Kong General Chamber
of Commerce Special Relief Fund’.

[1 The Chamber’s next series of
Chinese Language Examinations will
be held according to the following
schedule at the Chamber Offices, 9th
floor, Union House.

Mandarin —

Afternoon, 20th July, 1973
Cantonese —

Morning, 21st July, 1973

Candidates must register with the
Chamber not later than 5 p.m. Mon-
day, 9th July. An examination fee of
$50 per candidate will be charged.
Details of the syllabus and conditions
for these examinations are available
from Miss Ellen Chan (5-237177, Ext.
31).

[] An exhibition of the latest US
products in the fields of EDP, repro-
graphic, office and business equipment
as well as industrial, scientific, test and
measuring instruments will be held by
the US Department of Commerce at
the Hong Kong Hilton’s Grand Ball-
room from June 18 to 23. Tickets
for admittance may be obtained by
writing to or telephoning the US Ex-
hibitions ‘Office, 1105 Takshing House
(5-250131) or the US Consulate
General, Commercial Unit (5-239011).

{1 Members are reminded that with
the approach of the summer holidays
for students, a number of graduates
will be looking out for jobs. Any
firm with vacant positions suitable for
Chinese  University ~graduates are
invited to contact the Director of the
Appointments Service, The Chinese
University of Hong Kong, Shatin,
New Territories.
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Picture Briefing

A On April 11, a sales-cum-study delegation from
India called on the Chamber and met Members
of the South East Asia Area Committee.

B Col. John Tilney, T.D., M.P., Chairman of the
Hong Kong Parliamentary Group at- West-
minster, visited the Chamber on April 25. Col.
Tilney (right) is seen here welcomed by the Vice-
Chairman.

C The Business Travel Group to Australia, jointly
organised by CMA and the Chamber, leaving
Hong Kong on April 28.

D Mr. M. K. Brown, newly elected Chairman of the
N. America Area Committee, is the subject of this
month’s Pen Profile ((see page. 17).

E The Area Sections Joint Annual General
Meeting was held in the Hong Kong Club on
April 27. Picture shows Mr. H. P. Foxon, Chair-
man of the International Trade Committee, with
other Area Committee Chairmen.

F Two ‘get to know each other’ luncheons for
members of the Consular Corps were held on
May 7 and May 14. (From left) Mr. J. L. la
Guardia, Consul-General of Spain and Mr. K. F.
McKernan, Commissioner for Australia, with the
Chairman and the Director. Shirt sleeves were
-thci order of the day due to an air-conditioning
failure. '
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Pen Profile
M.K. Brown

HERE is something appropriate in

the fact that the new Chairman

of the Chamber’s North America Area

Section should have a Kennedy con-

nection. But in this case the family

is not Boston Irish, but Aberdeenshire
Scottish.

Michael Kennedy Brown is manager
of the Foreign Department of the
Chartered Bank. As head of a de-
partment that promotes business for
Hong Kong, he is in tune with all
that is happening on the business
scene.

One might say he was born into
banking. His father was a bank
manager and it seemed natural for
Michael Brown to enter the same
field.

Michael Brown was educated at
Fettes College in Edinburgh. His first
position in banking was with the
former Commercial Bank of Scotland.
After a spell in the Royal Air Force,
he decided that overseas banking was
for him, and so far he has worked for
the Chartered Bank network in Singa-
pore, Malaysia, India and Sarawak.
He has been in Hong Kong for three
years.

Overseas banking

‘I decided on overseas banking
during my stint in the RAF. Interna-
tional business and contact with
foreign operations attracts me far more
than the small town domestic-type
banking.” He works in an office that
reflects the hustle and bustle of bank-
ing at its busiest, and it is easy to see
why a man like Mike Brown gets in-
volved in his work. In charge of a

department vital to the business
development of Hong Kong, Mike
Brown’s job is to help the industrial
sector not only by providing credit but
right through to finding buyers for
the finished products. ‘We provide
the finance to make it and then help
the manufacturer to sell it’.

Everyman’s bank

‘The Chartered Bank at one time
was known as the bank for the textile
sector. In recent years it has moved
away from this and now covers all as-
pects of all manufacturing industries.’

Mike Brown believes in keeping up-
to-date. He makes regular trips to the
Kwangchow Trade Fair and attempts
to keep himself informed on all busi-
ness activities in the Colony. He has
a deep respect for the local business
community.

‘The average Hong Kong exporter
is a professional man. He knows all
there is to know about costing, mar-
kets, etc. He is highly geared to all
the requirements of business. He has
to be—Hong Kong is a manufactur-
ing society.’

What of the Asian Dollar Market?
“Singapore will remain the centre for
the Asian Dollar Market until the
Government withdraws fully the 15
per cent withholding tax. Hong Kong
is already a centre of financial services,
and as an Asia Dollar Centre, this role
can only be enhanced. Already a
large percentage of the Market is
fuelled by funds from Hong Kong.
With the setting up of an alternative
Centre here, there is every reason to
believe that the massive funds available
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in the Colony for investment would re-
main in Hong Kong hands.’

When he can get away from dollars
and cents, Mike Brown is a keen
sportsman. His interests lie mainly
in golf and rowing, although he says
he is now too old for the latter. At
the ripe old age of 35, Mike Brown is
also an avid bridge-player. ‘“Family
bridge mainly.”

“With a higher standard of living,
more and more people are turning to
sports as an outlet. Government
should increase facilities for local
youth — more playing fields, recrea-
tion areas, parks.”

Rents of course are a major prob-
lem for Hong Kong. Mike Brown sees
rent control enforcement as difficult
for the Government. “As long as de-
mand exceeds supply, rent control
will be difficult and at times impos-
sible, with under-the-table dealings,
tea money, etc.”

“Low cost housing is where Gov-
ernment’s mind should be. And this
should be at above-rescttlement
estate level.”

Training

He commends Government for the
steps it has taken in improving tech-
nical education for Hong Kong’s
youngsters. He is in full agreement
with the Chartered Bank’s philosophy
that training facilities should be given
a high priority in any staff organisa-
tion.

As Chairman of the North America
Area Committee, Michael Brown be-
lieves it is the job of the Committee
to assist HK exporters as much as

possible in trade with Canada and the
US. “These having traditionally
been our major market, it makes it
absolutely essential to be aware of g
that is happening in the area.”

“The future for Hong Kong in
these markets depends very much
on US domestic policy. In the mean-
time the Chamber and the TDC are
actively seeking new markets. This,
I think, is where the various Areg
Committees can be of considerable
assistance.”

Married with two young children, a
boy aged four and a girl aged two,
Michael Brown has little to complain
about in Hong Kong. ‘Just the usual
traffic congestion, weather at this time
of the year. The spectacular scenery
you could describe as the Colony’s
saving grace.  Without it, Hong
Kong waquld just be another major
metropolitan city.’

&
4
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‘Gracious Pieties Get Us Nowhere

OHN B. Connally, former Secretary
of the US Treasury and a key
figure in advising President Nixon on
economic, trading and monetary
policy, recently changed from being a
nominal Democrat to become an
avowed Republican. Coming at a time
when resignations and dismissals from
the President’s staff reach a rush of
Niagaran  proportions, Connally’s
action suggests that he will again
shortly figure prominently in an official
post in the Administration.

We give here excerpts from a
speech he recently made in New York.
Read in conjunction with our analysis
of President Nixon’s trade bill
(page nine) it throws light on current
economic thinking in official US cir-
cles.

We especially appreciate = Mr.
Connally’s remarks on ‘the rules of
the game’ (page 21). Hong Kong
has kept these rules. Would it be too
embarrassing if our negotiators were
to quote Mr. Connally the next time
they are summoned to Washington to
‘negotiate’ a restrictive agreement?

The American era

The era of American supremacy in
international finance that began in
World War II is finished. The mone-
tary and trading system that provided
the basis for the postwar era has col-
lapsed. There is no point in kidding
ourselves about it, that it is just shaky,
that we will reconstruct it. It’s gone.

Up until August of 1971, the United
States was passive in its international
economic relations. We had to be
passive because we frankly could not

even control the exchange rate of our
own dollar. Finally, when the situa-
tion got intolerable, it took us 90 days
to devalue the dollar by eight per cent.
But remember, during the decade of
the 1960s, American dollar overseas
increased by a ratio of six to one over
our gold reserves. It was pure fiction
that the dollar was convertible into
gold. We had simply expended our
surplus and extended our credits until
both were exhausted. The American
illusion of invulnerability was clearly
an illusion. And it was demonstrated
again that no nation is so large and so
powerful that it is invulnerable to
change. We should learn that lesson
and never forget it.

Spirit of Co-operation

Now that was the back drop when
President Nixon imposed a freeze on
the economy, imposed a surcharge on
imports and suspending the conver-
tibility of the dollar. The US recog-
nized finally that the economic world
is a world of peers. The Smithsonian
Conference represented the first
negotiated realignment of the major
currency exchange rates. That agree-
ment created a spirit of co-operation
that endures to this day, and made the
recent 10 per cent devaluation
possible.

Now just because a particular set
of exchange rates didn’t last, some
have criticized the President for call-
ing the Smithsonian the most signi-
ficant monetary achievement in the
history of the world. But the realis-
tic view is, truly he was right. There
is nothing sacrosanct about any set of
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exchange rates, but co-operation
among countries is a vital necessity
for a peaceful and a prosperous world.

All of you I am sure remember the
criticism leveled at the US over the
past two years for dragging its feet on
International ~ Monetary  Reform.
There have been editorials on it nearly
every day. However, when we put
forward proposals, when we push for
movement, as we have been for some
time, nobody wants to move. The
fact is, the truth is that the Europeans
have been dragging their feet all
along because they were not able to
get together on a common course.

If you are not aware of this fact,
I'm sorry to say it is because through-
out all of these negotiations, the Bri-
tish press supported the British
position, and the French press sup-
ported the French position, and the
US press support both their positions!

Baseball

Despite our continuing problems,
we have achieved an improvement in
our competitive position through two
realignments of currency. Yet, no
monetary apparatus, however, sophis-
ticated, can counteract the effect of
basic distortions in the patterns of
trade among the great nations of the
world. Our trade deficit in 1972 was
6.4 billions of dollars. No fewer
than 24 per cent of the automobiles
sold in this country were made in
some other country; 35 per cent of all
the television sets; 60 per cent of all
phonographs; 85 per cent of all the
radios; 98 per cent of all the tape re-
corders, and 95 per cent of all the

baseball mitts. It is a strange tyrp of
events when the country that made
baseball an international pastime is
manufacturing only five per cent of the
mitts that the children in the sandlots
and the players on the ball teams are
using.

Let’s review our trade deficits with
the countries we do most of our busi-
ness with. From Japan, we imported
$9 billion worth of goods last year; we
exported $4.9 billion. From Canada,
we imported $15 billion worth of
goods and we exported $12.4 billion,
From the Common Market we
imported $13.3 billion and exported
$11.9 billion.

Many of these nations impose com-
petitive disadvantages upon us. Japan,
for instance, sets very strict quotas on
US high technology products such as
computers. What Japan does allow
imported, they tax heavily. For
instance, they put an eight per cent
tax on US cars compared with a three
per cent tax here on Japanese cars.
What’s more, the Japanese base their
duty on the value of the product and
the shipping and insurance cost, while
the US duty is based on the factory
cost alone. Once the duties are paid,
US products have to be distributed by
Japanese middle men who are not
interested particularly in selling US
products, particularly when they are
discouraged from doing it by the gov-
ernment. And Japan’s restrictions on
foreign investments make it all but
impossible to circumvent these barriers
by manufacturing in Japan. Only a
few select US companies are allowed
in. Cont’d over
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The ‘products we get into the coun-
try, we cannot warehouse, we cannot
wholesale, and we cannot retail. I
had the occasion one day to say to the
president of Sony that I would not
worry too much about Sony being
competitive in the US if they would
just ship their products to our border,
and we would let RCA wholesale and
retail for them. I didn’t think that
they would do so well, or make such
an impact.

Canada, peace & harmony

Now take our neighbour to the
north. Canada. They have been
wonderful friends for a long time, and
frankly, we are going to have to get
closer to Canada than we are today.
We are going to have to live with
them in peace and harmony. But we
are going to have to change a bit from
what the ground rules are today. In
1965, we had a $600 million surplus
in our trade balances with Canada.
That has reversed itself now — it’s
gone from a $600 million surplus to
about a $2.4 billion deficit since 1965.
Now, I do not want to lose their
friendship, but I think it’s time that
we changed the rules a little bit.

France has a great finance minister,
Giscard d’Estaing, who is a good
friend of mine and who has publicly
and privately given the US a great
deal of advice on how we are to run
our business. And all of which I ap-
preciate, very frankly. But he operates
under a little different system than we.
He controls the entire banking system
in his country. He does not have the
private banks as we know them.

Somehow, in spite of all its interna-
tional commitments to trade, it is sig-
nificant that France literally embargoes
imports from Japan in 78 of its 120
industrial classifications — a complete
embargo. That limits trade between
the two nations to less than $500
million. If that was all the trade we
had between the US and Japan, we
would be in pretty good shape, too.

Now the time has come for this
country to get an even break in the
marketplaces of the world — it’s just
that simple. There will soon be a
trade bill before the Congress and the
President will need the freedom to
swap cuts in US tariffs for matching
concessions from other nations. He
needs freedom when necessary to
raise tariffs and impose quotas. The
last thing I want — the last thing I
would ever advocate is that we go back
to any system of protectionism because
it would not be in the interest of the
American people.

Play the same rules

But it is in our interest to be able
to say to other nations — we’ll play
by whatever rules you want to play
by. If you want to restrict our goods,
we will restrict yours. If you want to
allow ours in, we will let yours in. We
think we can compete with you,
but it has to be on an equitable basis,
and we have to play the same rules —
that’s all we’re asking. The President
has to be empowered to impose that
kind of a restriction on any commodity
or any country where we are not get-
ting fair treatment.

There are a lot of people in this
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country who 1 think live in the past
too much. Their feelings are hurt
because the old days are gone. Well,
be that as it may, the truth of the mat-
ter is that the negotiating process
which always negotiated the US down
and other countries up should be
puried deep and permanent! The trade
negotiations that are scheduled to start
in Geneva in September are going to
find us confronted by a very tough set
of bargainers. We are not going to
get anywhere with gracious pieties —
T've tried that.

When I was Secretary of the Trea-
sury, I was sometimes accused of
chauvanism — being to rough and too
crude and too undiplomatic in my
negotiations. But let me tell you, we
frankly had the task of not only saying
to the rest of the world that the old
days were gone and an era had ended
and we were entering a new day, we
had the problem of convincing our
own people in this country and parti-
cularly in government. Everyone in
government thought, well, we can give
them a little monetary magic and we
can restore the things back to the way
they were. Nonsense — we can’t do it,
and we are not going to do it!

An irresistable urge

So if T reflected any impatience in
my talks with other nations, it was the
expression of an irresistable urge to
speed the process of altering a mone-
tary system that had crumbled and a
trading system which had become in-
equitable. As it turned out, I had to
be the mediator between all the gov-

ernments and you might be interested
to know that most of their problems
were not between their countries and
the US but between each other. They
were much more interested in the re-
lative position of their currencies
among themselves than they were
about their currency relationship to
the US dollar.

Yield to human instinct

My one really deep fear is that too
many political leaders, and thankfully
I can exempt the President of the US
because I have no such fear for him,
are going to yield to the human
instinct to maintain the status quo.
Our trade and our monetary systems
must become flexible enough to bend
to the inventions of science and the
dedication of men to create new and
better products and to find better ways
to exist in peace and harmony.
Change is obviously disturbing to
most of us, to nearly everyone, but it
is the responsibility of leaders to be
in the vanguard of change and to give
it direction. If slowed too much by
inertia, change can become revolution-
ary. If accelerated to the point
where the people cannot understand
or absorb it, change becomes a fear-
some creature and the forces of
reaction set in.

In the case of world trade, we need
to temper parochialism and protec-
tionism with a good dose of liberality
and internationalism, not just in this
country but throughout the world of
commerce.
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Keeping the Conventions

HE coming autumn will see Hong Kong playing host to a conference of
T international stature when the Textile Institute holds its annual conference
here from November 20-24. The Hong Kong Section of the Institute is
shouldering the responsibility of organising the event and, as HK Polytechnic’s
Jack Woolfenden, the Conference Chairman, puts it, ‘doing the lion’s share of

the donkey work’.

The organisers expect some 300-400
participants, some of whom will be
Jocal people. The theme for this year
will be ‘Asia and World Textiles’ and

the entire lecture programme, covering

technical, commercial and educa-
tional aspects of the textile industry,
will take place in the Excelsior Hotel,
which will also be providing the ac-
commodation for overseas delegates.

Commercial and industrial or-
ganisations including the Chamber,
TDC, CMA, the HK Wool and
Synthetic Spinners’ Association and
the Federation of HK Cotton Weavers,
are all helping in various ways, by
hosting functions or pledging monetary
support.

Many people in Hong Kong are in-
volved and interested. = ‘There has
been no shortage of support,” says Mr.
Woolfenden, and continues to point
out that, ‘A conference of this kind is
going to give a great deal of prestige
to Hong Kong.’

This will make the HK Tourist
Association happy. For the last
three years they have been vigorously
trying to promote convention business
in Hong Kong. Already a recognised
leading tourist centre in Asia, it is
evident that the next development is to
establish and promote convention
facilities to accommodate large-scale

international meetings of all kinds.

Existing facilities are quite capable
of accommodating conventions on a
large scale. The City Hall, for
example, seats over 1400 people and
the leading hotels all provide con-
ference facilities. When the World
Trade Centre is completed at the end
of 1974, it will provide a Convention
Hall with an area of over 15,000 sq.
ft. and a capacity for 2000 people.

Besides, Hong Kong is an English-
speaking city, conveniently situated
and easily accessible. It is an ideal
central point where East meets West.
Yet, in spite of all these assets, the
truth is that, so far, very few interna-
tional conferences have come our way.

On and off

It is not that Hong Kong is never
considered. On the contrary. Very
often, when world-wide organisations
or interested groups sit down to decide
on a convention site, Hong Kong is in-
variably on the list, and almost as
frequently, on the shortlist as “well.
But, when the final choice is made, we
lose out time and time again.

The major reason for such decisions
against us is the fact that most of the
associations or organisations in ques-
tion have very few members in Hong
Kong.

Hong Kong has succeeded with the
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Textile Institute Conference precisely
because Hong Kong is a big textile
producer and exporter. Of the ‘Big
Thirteen’ textile exporters in the
world today, six are in Asia. In
addition, the Hong Kong Section is
one of 35 under the auspices of the
Textile Institute in Manchester and
is one of the fastest growing sections
since its inauguration in 1963. The
choice of Hong Kong as a meeting
place for the exchange of technological
and commercial information therefore
seems logical.

Hong Kong has also succeeded in
the bid to host the 1977 Pacific Area
Travel Association Conference. Again
this is understandable as local travel
agents, hoteliers, etc. form a large pro-
portion of PATA membership and
play a very active part in this regional
organisation.

The message appears to be that
there is a need to encourage- more
Hong Kong people to join big inter-
national or world-wide organisations.
Some are open to individuals as mem-
bers, as for example many of the pro-
fessional institutes and qualifying
bodies. Others use a system of cor-
porate membership.

Always money

The question that many companies,
especially the smaller companies, will
ask is ‘what do we get out of it?

There is no one answer to this
question since it depends on the
institute or association in question
(and to some extent on how well
it is run!). But if the potential mem-
ber means ‘what do I get out of it in

dollars and cents’, then the Chamber
believes that it is time he woke up to
the fact that not everything ig
measured in dollars and cents.

To beat ‘em, join ‘em

Despite its many successes, Hong
Kong is not yet a major world centre.
And it could very easily develop into
a world backwater if its people are
not prepared to make an effort to help
themselves. Hong XKong needs as
many friends as it can get—all over
the world, and particularly in the
centres of power such as the USA and
Europe. Because of HK’s political
status we are often barred from
participating directly in official inter-
national organisations such as the
GATT. Yet there is no such barrier
to joining voluntary trade and profes-
sional organisations. It is, indeed,
one very powerful means by which
Hong Kong can win itself friends and
allies.

David Bell, Public Relations
Manager of the HKTA, hopes to see
Hong Kong used for conventions of
up to 2000-2500 delegates. ‘We
would welcome any kind of organisa-
tion to hold meetings in Hong Kong
regardless of size, shape or form, as
long as they are reasonably respect-
able. We are not exactly hoping to
host a Woodstock here!’

However, if your company happens
to be in the pop music business, no
doubt Mr. Bell would compromise.
So, follow the lead set by our textile
industry, and join your own associa-
tion.
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When you're dealing with
a market as different as

Hong Kong i5 a place of contrasts, nune more ippireﬂl than Ihal between i ﬂ;l ‘Juﬂ\ and m;)dern cargo ship.

ﬂmt,s dlm‘erltWe re different because we are the only
international bank with headquarters in
Hong Kong. We've been here for over a
hundred years and today play an important
part in the development and trade of the
region. Our wide financial experience
enables us to help you in many ways.
Simply write or call if you need any
information. Although we're based in the

Far East you'll find we have an office or,
THE HONGKONG BANK GROUP a representative near you.

The Hongkong and Shanghai Banking Corporation: Head Office, 1 Queen's Road Cential, Hong Kong.
Mercantile Bank Limited: Thé British Bank of the Middle East; The Hongkong Bank of Cali (nrna. Hongkong Finance Limited, Sydney;
Hang Seng Bank Limited, Hong Kong; British Corporation Limited, HKSBC 056




